XXXXXXX　XXXXXXXX                                                                      

Date of Birth: 6th  Aug 1977 (40 years old)
Address: 5-XX-XX,Mxxxxxx,Ota-ku,Tokyo,Jpan
Home E-mail: zzzzzzz@yahoo.co.jp                                               

Tel/Mobile: 080-xxxx-xxxx
CAREER SUMMARY
· Have been doing direct sales in the IT industry for over 20 years. 
· Track record in meeting and exceeding sales goals.

· Have many IT knowledge, CRM, SCM, ERP, WMS, etc.

· Responsible to English reading, writing, talk , worked in US companies.

· Have Hi-Level meeting skill and presentation skill.

· Managed many Japanese major customers.

· Have partner sales experience.

AWARDS / ACHIEVEMENT
1997     President’s Award      ( In PTC, For sales target achievement )

2000     President’s Award      ( In Aspentech, For sales target achievement )

2001    President’s Award      ( In Aspentech, For sales target achievement )
2005     President’s Award      ( In Gartner, For sales target achievement )
2006     President’s Award      ( In Gartner, For sales target achievement )
PROFESSIONAL EXPERIENCE

Oct 2010 – Nov2014              DXXXX Software (Japanese System Integrator company)

Sales Director

· Direct sales to new customers of development service related to ERP,WMS(Manhattan Associate Inc) and  
SCM software. Identifies Potential customers, cold call, set up first meeting, needs analysis, solution proposals, negotiate and close deals. 

· Sales Style:
100% Hi-Touch / Direct

· Products:

ERP,SCM, WMS, Asett-Managemet System  Solutions 

· Customers:
Fuji Heavy Industries,  Ricoh, Mitsubishi Motors , UNDER ARMOUR
· Sales Results:

Target

 Results
Achievement
Team/Personal

2010
JPY50 Million 
 JPY51 Million
   105%

Team (3 people)

2011
JPY50 Million 
 JPY50 Million
   100%

Team (3 people)

2012
JPY50 Million
 JPY50 Million
   100%

Team (3 people)

2013
JPY50 Million 
 JPY48 Million
     96%

Team (3 people)

Jul 2009 – Jul 2010               GXXXXX Japan Co., Ltd.

Direct Sales and Indirect Sales

· New customer acquisition and account management selling services, hardware and software. 

Duties included cold calling, arranging first meetings, customer needs analysis, proposal and presentations, 
negotiation and closing deals. 

· Sales Style:
100% Direct (High-Touch) 

· Products:

Telecommunication Routing Solutions, Genesys 8 

· Clients:

Sony, Sony Insurance , Sony Life , Zurich Insurance 

· Partners:

NEC, Mitsui Information System (MKI), CTC,

· Sales Results:

Target

Results

Achievement
Team/Personnel
2010
JPY120 M  
JPY110 M
92%

Personal Target

 Apr 2008 – Apr 2009　　　　RXXXXX Technologies KK
Direct Sales
· Responsible for selling CRM (SaaS) direct to customers in the technology and consumer electronics industries. 

· Specific duties included prospecting, business development, negotiating and closing medium and large deals. 

· Reported to Sales Director. 

· Sales Style: 70% Direct Sales, High Touch Sales, 30% Channel Sales 

· Products:

SaaS Model CRM Solution

· Clients:

Rakuten , Ricoh, Nikon 

· Partners:

Mitsui Information System (MKI), Oki Soft

· Sales Results:

Target

Results

Achievement
Team/ Personnel
2008
JPY230 Mil 
JPY260 Mil 
113%

Personal Target
2009(Q1)
JPY  90 Mil 
JPY110 Mil
122%

Personal Target

Jul 1996 – Mar 2008             GXXXXXX Japan 
Sales Executive
· Performed sales of Gartner’s IT Research, IT Consulting and Executive Program Services direct to CIO’s and 
Executives of large Japanese enterprise companies. Executed on sales of 10 executive program packages. 

· Sales Model:
100% Direct 

· Products:

Consulting Services; IT Research Reports, Executive Program (for CIO) 

· Customers:
Pharmaceutical (Asteras, Eisai, J&J, etc), Chemical companies, Oil companies. 

· Sales Results:

Target

Results

Achievement
Team/ Personnel
2004
JPY100 Mil 
JPY  90 Mil  
    90%

Personal Target

2005
JPY120 Mil 
JPY120 Mil 
  100%

Personal Target 

2006
JPY120 Mil 
JPY130 Mil 
  108%

Personal Target

2007
JPY120 Mil 
JPY  90 Mil 
    90%

Personal Target

Apr 1992 – Jun 1996             HXXX Corporation

Sales Staff

· Selling pachinko machines to pachinko shops in Japan.

OTHER EXPERIENCE

Internship

Oct 20XX – Nov20XX              DXXXX Software (Japanese System Integrator company)

· Performed sales of Gartner’s IT Research, IT Consulting and Executive Program Services direct to CIO’s and 
Executives of large Japanese enterprise companies. Executed on sales of 10 executive program packages. 

EDUCATION
1992

Axxxx Gakuin University (Tokyo, Japan)

B.A. Economics

QUALIFICATION
Japanese – Native

English – Business (TOEIC 800) 
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